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B6 Real Estate Advisors Market  Insights.

A  comprehensive overview  of recent  investment  sales t ransact ions 
in the territory.
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Commentary

MA NHA TTA N

The Upper East  Side market  saw  a slight  decline in t ransact ion levels 
in Q2 from Q1, w ith 6 total t ransact ions, as opposed to the 7 in Q1, 
and f lat  grow th from Q2 of 20 20 , which also realized 6 t ransact ions.  
In terms of dollar volume, there was a 64% increase from Q1 ($133M) 
and a 447% increase YOY from Q2 of 20 20 , which is primarily due to 
the sale of 920  Park Avenue on 4/ 23 for $134.5M.  Overall, t he market  
is st ill anemic, as a result  of the leg islat ive recession caused by the 
enactment  of HSTPA in June of 20 19, followed by the COVID-19 
pandemic.  A  bright  spot  was Q4 of 20 20  which realized 15 total sales 
and over $370 M in dollar volume.  This sp ike was driven in large part  
by t ransact ions that  had been contemplated pre-pandemic, and/ or 
sellers that  were looking to close by year end to avoid any potent ial 
ret roact ive increase in the capital gains rate.
 
There is grow ing concern in the general marketp lace w ith the coming 
implementat ion of the Climate Mobilizat ion Act , the lack of Real 
Estate Tax reform, the prospect  of an increase in the capital gains tax 

rate, the potent ial repeal of sect ion 10 31 from the IRS code, and the 
specter of statew ide Good Cause Evict ion being enacted.  Long-term 
property owners should capitalize on the relat ively low  interest  rate 
environment  and ref inance their propert ies for the durat ion of the 
current  cycle.  On the other hand, it  behooves anyone thinking of 
selling in the next  12-24 months to consider going to market  sooner 
rather than later in order to avoid the impact  that  the pending 
leg islat ive headw inds may have on pricing.



2

Upper East  Side Market  Act iv it y

Aggregate Dollar Volume

Aggregate Transact ions
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Sales Trends by Asset  Type

Dollar Volume (20 19 - Present )

Transact ion Volume (20 19 - Present )
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If  you are contemplat ing a sale of  your propert y in t he next  12-24  

months you should  consider t he fo llow ing act ions:

1. Schedule a meet ing w ith your Trust  and Estate at torney to 

see if  you should  consider a nominal t ransfer to a more tax 

ef fect ive ent it y

2. Order a t it le report  to see if  t here are any Schedule B issues 

that  you should  tackle now

3. Order DHCR reg ist rat ions and Dockets to ensure compliance

4 . Review  your tenant  f iles to conf irm proper decont rol where 

appropriate

5. Make sure that  you are f iling  your t ax cert iorari p rotests

6. Conduct  a Phase 1 of  you propert y to see what  potent ial 

environmental issues you may have

7. Reach out  to receive a complimentary Broker?s Opinion of 

Value from me to see what  your propert y is current ly worth in 

t his market

PATRICK DONAHUE
Associate
646.933.2678
pdonahue@b6realestate.com

THOMAS GAMMINO
Senior Managing Director
646.933.2676
tgammino@b6realestate.com

FOR MORE INFORMATION, PLEASE CONTACT:
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Data comes from Reonomy, RCA, ACRIS, NYC Open Data, and our own data repositories.

Next  Steps
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